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Cneuundmka npoayKToBOM NOINTUKU
CMOPTUBHO-0300POBUTENBHOIO KNyba
B KOHKYPEHTHOWM cpefe

B cTatbe paccmarpusaercs cneuncuka Hanbonee 3Ha4uMOro MHCTPYMEHTA MADKETWHIA CNOPTUBHO-03A0POBN—
TEMNbHOro Kny6a — NPOAYKTOBAA NONUTMKA. ABTOPbI NOKA3bIBAOT 66 MECTO B CUCTEME (DOPMUPOBAHMS KOHKYPEH-
THBIX NPEUMYLLECTB, aHANU3UPYIOT PA3NUYHBIE TUMbI PbIHOYHBIX NPOAYKTOB (UTHEC-KNY6a, a TaKKe ONpeaensioT
ux npuopuTeTsl. Matepuan OpUEHTUPOBAH Ha UCMONb30BAHNE B NPAKTUYECKON AEATENBHOCTI B (DUTHEC-MHAYCTPHM.

KnioueBble CNOBA: CNOPTVBHO-0340POBUTENLHSIE YCAYIH, (DUTHEC-KNYG, CNOPTUBHLIA MADKETVHT, KOMMNEKC MApKETMHa,

NPOAYKTOBAs NONNUTIKE, KOHKYDEHTHBIE NMPEMMYLLIECTBA.

BeBeneHue

OCCUACKUI PBIHOK CNOPTUBHO-03[0-

POBUTENbHbLIX YCNYr, NOXKanyw, cambl

HEe3aBUCUMbIA INEMEHT OTEYECTBEHHOW
CNOPTUBHOM MHAYCTPUK. 3a ABa fecaTuneTus
OH, NpakTnyeckn 6e3 BCAKOM NOMOLLM rocy-
AapcTBa, CMOr NPeoaoneTb CNOXHLIN 3Tan
CTaHOBMNEHUA 1 NPOJOIIKAEeT yBePEeHHO pas-
BMBaTbCA. Ero o6bem, No oLeHKaM 3KCNepTos,
poctur 20,73 Mnpa pybnein, a 4ncno outHec-
Knyboe coctasuno 4-5 tbicay [CunuHa 1 ap.,
2013/2014].

OpHa 13 NPUYKH CTONb AMHAMWYHOTO pas-
BUTUA — XXMBas KOHKYPEHTHas cpeaa, xapak-
Tepuaytouiasca 60nbLLIMM KONMMYECTBOM He3a-
BUCUMBIX Y4aCTHWKOB, 60NbLLMMK BOZMOXHO-
CTAMK BblibOpa ANs KNUEHTOB, OTHOCUTENbHO
HEBbICOKOW CTeneHbIO y4acTus rocyaapcrea
npu OAHOBPEMEHHOM 3HAYUTENLHOM BKNaae
C ero CTOPOHbI| B Nponaraxay 3A0posoro obpa-
3a XMU3HW.

B Takux ycnosusx ons ycrnewHoro passu-
TUA KaXKA0ro OTAenbLHOro cybbekTa pbiHka (oT-
LenbHoro knyba unu cetv kny6os) peluatoLee
3Ha4YeHwe MMeeT CNOCOBHOCTL MEHEMKMEHTA
MCNONbL30BaTh BECb NOTEHUMAN MapKeTUHro-

BbIX MHCTPYMEHTOB, XOPOLLO afanTupoBaHHbIX
K NOTPEBHOCTAM K/IMEeHTOB. Knioyesoe MecTo
B KOMMNEKCe CPeACTs MapKeTuHra 3aHuMaeT
NPOAYKTOBasA NOMUTUKA.

MecTo NpoayKTOBOW NOSIMTUKK
B KOMNNeKce MapKeTUHra
CMOPTUBHO-03[0POBUTENbLHOrO Kny6a

Mpes kKoMmMnnekca MapKeTUHroBbIX WH-
cTpyMeHToB 4P Bnepsbie 6bina NnpeanoxeHa
k. MakkapTtn [McCarthy, Jerome, 1960]. CyTb
aT0ro nogxofa — B 06bEAUHEHUM MHOMO4YU-
CNEeHHbIX UHCTPYMEHTOB B YeTblpe rpynnbl —
ToBap (product), ueHa (price), npoaswxeHue
(promotion) v npogaxu (place). Kaxnas U3 Hux
COAEPXKUT PELLEHNS, peanuaytoLLme Knovesble
hYHKUMN MEPKETUHIra — NPOV3BOACTBEHHYIO,
KOMMYHMKaLIMOHHYIO M CObITOBYIO, & X CUCTEM-
HO€ MCNosb30BaHMe NO3BONAET NONYYUTL CU-
HepruYeckin adpdexT.

B Hay4HOM 1 oenoson nutepaType BeTpe-
4alTCA pasnuyHble TEPMWHbI, ABNAIOLLIMECH CY-
HOHUMaMK Komnnekca 4P, — MapKeTUHropas
CMECb, MapPKETUHM-MUKC, CPEACTBA MapKETUHra,
KOHTpONUpYyeMble hakTopbl MapKeTHra u T.1.
Mo3xe NosBUNUCH APYrue BapuaHTsl KOMNIEK- ‘
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ca MapKeTUHroBbIX MHCTPYMEHTOB — 5P (4P +
people), 7P (5P + process v physical evidence),
4C (customer value needs and wants, cost,
convenience, communication) n T.a.

Pexe BCTpe4alTca MHble KoMBUHaUMK.
Tak, Spvk LUsapy 1 [DkercoH XaHTep BKoYa-
IOT B [IONOMHEHNE K KNACCUHECKUM «HeTbIpeM
n» KOMMNNEeKca MapKeTuHra NAaTbi 3NemMeHT —
publicity [Schwarz, Hunter, 2004]. B koHuenuum
TarM-MapkKeTuHra, paspaboTtanHon A. Mansiru-
HbIM, B Ka4ecTBe WHCTPYMEeHTa paccMarpuea-
eTca Bpema KnueHTa (period) [ManbirvH, 2014].
B gaHHOM cTatbe NCnonbL3yeTcs Knaccuyeckui
nogxon [K. Makkapti, Tak Kak OH No3BonAeT
MOMHOCTLIO U CUCTEMHO pPeLlaTh 3aaa4u, CTos-
LLve nepen CoBPeMEeHHbIMU CMOPTUBHLIMM Op-
raHn3aunaMu, He neperpyxasi Npu aTom aes-
TENBHOCTb YPE3MEepHON geTannsauymnen.

MNpopykToBas NonuTuka SBNAETCS KoYe-
BbIM MHCTPYMEHTOM KOMMNEKCA MApKETUHa,
NOCKOMNbKY B pe3ynbrare ee oCyLecTBneHns
CO3[aeTcA LUeHTPabHbIA KOMNOHEHT PbIHOYHO-
ro npegnoxeHus dutHec-knyba, cnocobHbIN
PELUUTL akTyanbHble NPobnemb! KNMeHToB. He-
KOTOPbIM U3 HUX Ba)XHO NPUOBLLIUTLCA K 3[30-
POBOMy 06pa3y XU3HW, APYriM — CKOPPEKTU-
poeatb purypy, TPETbMM — NOATBEPAVTL CBOW
coumansHbi ctatyc 1 T.n. Bee amn notpebHo-
CTV MOTYT BbITb YOBNETBOPEHbI TONLKO C NMOMO-
Lo crnelmanbHO padpaboTaHHbIX NPOaYKTOB.

B 10 e BpeMs npwv BCen 3Ha4MOCTV NPo-
AYKTOBOW NOMMUTUKM OHa CTOWUT HE Ha NepBoM
MecTe B nepeyHe Bonpocos hopMrpoBaHus
KOHKYPEHTHBIX NpenMyLecTs. 3710 NoaTeep-
XKAaKT pesynbTarbl ONpoca pykoBoauTenein
CTONMYHbIX huTHec-knyboB™ (puc. 1).

MHeHWe PecnoHAEHTOB Y4UTLIBANOCH MNP
aHanuae copepXxaHns NPOAYKTOBOM NOANTUKK
chutHec-kny60B, PesynsTaToM KOTOPOro cra-
NO onpefeneHe OCHOBHbLIX YNPaBNeHYeCcKMx
peLUeHUiA, OPUEHTPOBAHHbBIX HA NOTPEOHOCTH
KIMEHTOB, MO CneayioLmMM OCHOBHbLIM Hanpas-
NEHUAM:

T Vccneposative nposogunoce 8 2015 r. Hauvoxanb-

HbIM (OUTHEC-CO0BLLECTBOM M KoMnanven Sport Marketing
School. Beinu onpotueHsl 98 reHepanbHsIx U KOMMepYe-
CKUX AMPEKTOPOB thuTHec-knyboB . MocKssl,

MepcoHan  dusuyeckoe
OKpYXeHue

YnpasneHue

Puc. 1. KoathchuuueHTsl 0THOCUTENBHOM
3Ha4YUMMOCTU rpynn (HakToOPOB CUIbHBIX U Cabbix
CTOPOH CMOPTMBHO-03[0POBUTENLHOIO Kny6a
Fig. 1. The coefficients of relative importance
of groups of factors the strengths and weaknesses
of the fitness club

e onpefeneHve OOBLEKTOB MapKeTuHra
1 CyObeKTOB YNPaBNeHus Umu;

e paspaboTka CTPYKTYPbl 1 coaepXaHus
NPOAYKTOBOIro noprpens;

e ornpegenexHve ypoBH:A Ka4ecTsa npoayK-
TOB, UX PbIHOYHbBIX M (DYHKLUMOHANBHbLIX XapaK-
TEPUCTHK;

e (hopM1poOBaHKe accopTUMEHTa NPOAYK-
TOB;

e orpegeneHne CTPYKTYpbI U COaep KaHna
Ka)KQoro NpoaykTa;

* (hOpPMMPOBAHNE KOMMNNEKCHOrO NPEeano-
XKEHUA, BKMIOYAIOLLIEro NpeanpoaakHoe 1 no-
cnenpopaxHoe obcnyxunsanne (NPOAYKT + f0-
NONHEHUA);

® ynpasneHne XU3HEHHbLIM LIMKNOM Mpo-
LYKTOB;

® CO3[aHu1e 1 perncTpaums TOBapHbIX 3Ha-
KOB W 3HaKOB 06CNYXXMBaHUS;

* pa3paboTka PUPMEHHOr0 CTUNS;

* (HhOPMMPOBAHNE KOHKYPEHTHbBIX NPEuMy-
LLIeCTB NPOAYKTOB W YNpaBneHue UMu;

® NO3MLUNOHMPOBaHWE NPOAYKTOB Ha Bbl-
BpaHHbIX PbIHKax 1 cermMeHTax;

® cornacosaHHoOe MCNonb3oBaHWe pas-
NU4YHbIX NPOAYKTOB, NpeanaraemMbiX KNueH-
Tam Knyoa;

® pa3paboTKa HOBbIX NPOAYKTOB.

'

Journal of Modern Competition / 2016. Vol.10. No.5(59)



Otpacnesble PbIHKH

77

[oxon doutHec-kny6a cocTaBnaer BblpyY-
Ka OT NpoAaXK NPOAYKTOB [BYX B1OOB — CMop-
TUBHBIX (CNOPTUBHO-O03A0POBUTENBHBIE YCYT!,
cob6bITUA, BUAEOYPOKN, BKMNUPOBKA, UHBEH-
Tapb W T.M.) U HE CNOPTYBHLIX (ycnyru kade,
MarasvHa, canoHa KpacoTbl, apeHfa v T.1.).
3710 genaeT NPoayKTOBYIO MONUTKKY CIOXHbIM
MHOrO(PaKTOPHbLIM NPOUECCOM, TPEBYIOLLIMM
rnyBoKnx NpoeccroHansHLIX KOMNEeTEeHLUUA
MEHEPKEPOB.

Knaccucpmkaumsa pbIHOYHbIX
NPOAYKTOB CMOPTUBHO-
0340pOBUTENLHOrO Kny6a

Mo NPU3HaKy NPUOPUTETHOCTH

OpfHa 13 cambix CNOXHbIX 3afa4 MapKeTnH-
ra — ornpefenexHne CyLHOCTU BCEX PbIHOYHbIX
NPeanoXKeHWn KOHKPETHOM CNOPTUBHOM opra-
HU3aLmK. B cBOE NpakTn4ecKom AeaTensHOCTH
MEeHeMKMeHT huTHec-knyba nmeeT aeno cpa-
3y C HECKONBKVMM NPOAYKTaMy Pasnu4Horo -
na — rpynnoBble MPOrpamMmsl, UHAVBMAYyanbHbIe
TPEHMPOBKM, YCNyrn Kadhe 1 MaraauHa 1 T.1.

Kaxabit U3 3TMX NPOAYKTOB UMEeT CBOe
3HaYeHVie U NPUOPUTETHOCTb ANA JOCTUXKEHUA
NocTaBNEeHHbIX UENen 1 No 3TOMY NPUHLMMY
MOXET ObITb ONpPeaeneH 8 04Hy U3 Tpex rpynit.
arpubyTUBHbIE, SOMOTHUTE IbHbIE U BCIOMOra-
Te/bHbIe NPOAYKTHI.

ATpubyTrBHbIE NPOAYKTHI ONPeaensoT oT-
pacneeyilo 1 MYHKUMOHANBHYIO NpUHAANEX-
HOCTW KaXX[Ol CNOPTUBHOM OpraHusauuu.
[Ons duTHEC-KNy6a TakuMy NpoayKTamu 6yayT
CMOPTUBHO-0310POBUTENbHBIE YCNYrvt pas3nuny-
Horo Tuna. OBbIYHO 3TO TPEHUPOBKY — 3aHSA-
TMA C y4acTMeM TPEHEPOB B TPEHaXKEPHOM
3ane, KapaMo3oHe, 30He CBOBOAHbLIX BECOB
B rPYNMNOBOM W NEepCoHanbHOM opMarax.

K 4mcny atpnbyTUBHbLIX NPOAYKTOB TaKXKe
OTHOCATCS apeHAa CNOPTUBHLIX NOMELLIEHUH,
Korga KnueHT nony4aet BO3MOXHOCTb BOC-
Nonb30BaTbCa OTAENbHLIMA KOMMOHEHTaMK
thuTHeC-KNyba ANS CamOCTOATE NbHbIX 3aHs-
Tuin 683 y4acTus TpeHepa (nnasartensHas unu
H6erosas OPOXKKA, TPEHaXepb! 1 T.M.). B Ka-
4eCcTBE CMOPTVBHO-0300POBUTENBHON YCIyrK

CrieayeT paccMaTpuBaTh COpesHOBaHMs Mo Ur-
POBbLIM ¥ UMKIMYECKVM BUAAM CnopTa v eaun-
HoBopCcTBaM, KOTOPLIE NPeANaratoTCs CerogHa
B KavyecTse Honee sMoLUMOHaNLHOM ansTepHa-
TUBBI YN AONONHEHURA K TPEHMPOBKAM.

B xofe npoBeaeHHoro onpoca Ton-MeHea-
XepoB utHec-knybos pasHoobpasne npo-
rpamm GbIN0 OTHECEHO K YUCNY BaXXHENLINX
chakTopos. MNMpoaaxu atpnbyTHBHBIX NPOLYKTOB
ABNAITCA, KaK NPaBuNo, BXXHENLLUM UCTONHU-
KOM foxofos utHec-knyba. Boibop atpnby-
TUBHbLIX NPOAYKTOB ABNAETCA CTPATErMYECKUM
peLUeHreM MeHeKMeHTa 1 6asnpyeTcs Ha rmy-
BOKOM 3HAHMMN PbIHKA, XapakTepUCTUK KNeH-
TOB, BOBMOXXHOCTEN 1 ambuumin. B 3asncumo-
CTW OT 3TOTO BbIGUPAIOTCA BUALI aTPUBYTUBHBIX
ycnyr, opMbl X NPEAOCTaBNeHns, ypoBeHb
Ka4ecTBa M PbIHOYHOE NO3ULIMOHVPOBAHME.

[lononHuTenbHLIe NPORYKTLI MOrYT YAOB-
NETBOPUTL T€ NOTPEOBHOCTU KNUEHTOB, KOTO-
pble BO3HVKAIOT y HWUX B XO4e MOKYNKK 1 no-
TpebneHuns atpmbyTUBHbLIX NPOAYKTOB: Noce-
TmTenam cuTHec-knyba npegnaralT KynuTb
pononHutensHele yenyrm — SPA, canoHa Kpa-
COTbl, 3KUNUPOBKY, CNOPTUBHOE NUTaHKE U T.N.
Llenb cozpaHua Takux NpoayKTOB — Mosyye-
HWEe NONONHUTENbHBIX AOXOR0B U NpefocTas-
NeHne KNueHTaM AONONHUTENbHbBIX BbIrod, No-
BbILLAIOLLIMX BOCMPUHMMAEMYIO LI@HHOCTb Kiy-
6a. ATo HaNpPAMYIO BAKAET Ha (OpPMVPOBaHMe
KOHKYPEHTHbIX NPEVMYLLIECTB.

BeriomoraresibHele NPOoAyKThl NpeacTasns-
10T COBOI MaPKETUHIOBbIE COBBITURA (AETCKUA
npasgHVK AN KNUMeHToB utHec-knyba, npe-
3eHTaLMA HOBOrO Ky6a cetn v T.1.) U MHdop-
MaUMOHHbIE NPOAYKThI (XKypHan ceTh utHec-
KNy60B, UHTEPHET-CANT 1 T.1M.). OHK 0BbIMHO HC-
NOMb3YIOTCA Kak CPeACcTBO NPOABMXEHUS Kak
camoit CNopTUBHOWN OpraHv3aLmu, Tak v ee npo-
LAYKTOB — aTpubyTUBHBIX N JONOTHUTE/TbHBIX.

BenoMmoratensHble NpPoaykThl 06bI4HO
HE NPUHOCHAT AOXOA0B, a HaoBopoT, TPebyT
BNOXXEHUI PECYPCOB Ha MX OpraHu3aumio. Tem
He MeHee BCMOoMOoraTenbHbI NPOAYKT MOXET
3 HEKTUBHO BbINONHUTE CBOIO MUCCUIO NULLbL
B TOM Cfly4ae, eCnv no OTHOLLEHWIO K Hemy By-
QYT UCTIONb30BaHbl BCE CPEACTBa MapKeTuHra.
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Cneuudmka hopmupoBaHus
KOHKYPEHTHbIX NPeuMyLLEecTB
Ha pa3HbIX YPOBHAX NPOAYKTa

PaspaboTka ka)aoro NpoayKTa OCyLLecTs-
NSETCS B COOTBETCTBUM C €r0 TPEXYPOBHEBOW
CTPYKTYPOW, MOAenb KOTopom Bbina Npeanoxe-
Ha @. Kotnepom [Kotnep, 1996].

CeppueBrHa npoaykra — 6a308ble Bbiro-
Abl, KOTOPblE CNOCO6HLI YAOBNETBOPUTL MO-
TpebHoCcTN KnueHTa. CnopTUBHO-03[0POBK-
TenbHble yCnyrn, NpeacTasnsioLme cobon Bbl-
NONHEHWUE PUBNYECKUX YNPAXKHEHWI B paMKax
onpegeneHHon NporpamMmMel, — UMEHHO 3TO,
Ha NepBblA B3rNag, 1 NnpegnaraioT Ha pbiHKe
douTHec-knybbl. [pn aHanuae NPU4KH NOKYM-
K KNYOHbIX KapT MOXXHO OBHapyxuTb creay-
oume:

® oadepXKaHve 300PoBOro odpasa XUsHu,

® COBEPLUEHCTBOBaAHVE U3NHECKNX Ha-
BbIKOB;

® MOAENUPOBaHWe urypel;

® OLLyLLEHVE MPUHAANEXHOCT K OCOOOMY,
Kny6HoMy coobLLecTBY;

e 00LLeHMe, HOBble 3HAKOMCTBA U CBA3K;

® BO3MOXXHOCTb MHTEPECHO MPOBECTU BPE-
Mf, OTBNEYLCA OT NOBCEAHEBHbIX 3a00T, Nony-
YeHue APKKUX BrneYyatneHun;

® XXenaHve fokasartb CBOK CNocoBHOCTbL
AOCTUraTh NOCTABNEHHbIX LENew, NOBbILLEHUe
yBEpEHHOCTU B cebe;

® NoaaepXxaHwe cratyca, COOTBETCTBYIO-
Lero 6peHay knyba 1 npucyLLiero CnopTUBHO-
My 00pasy XXWU3Hu;

® CHATVE NCUXO3MOLIMOHANBLHOTO Hanpsxe-
HWA, NONyYeHne NONOXUTENBHBIX 3MOLVIA.

VIMEHHO 3TU NOTPEBHOCTH B TEX UMW UHbIX
COYeTaHnaX CTPEMATCA YAOBNETBOPUTL KNVi-
€HTbl CNOPTUBHO-0340POBUTENBHOIO Knyba,
nokynas ero ycnyri. 3aga4a MeHe[DKMeHTa —
[ath MOHSATb, YTO NpeanoXeHue knyba obna-
paaet NogobHbIMU 6a30BbIMU BbIFOAAMY 38 CHET
TOYHOrO U apryMeHTUPOBAHHOrO NO3ULIMOHM-
poBaHusi Ha BbIOpaHHOM pbiHKe. TakuM obpa-
30M CHOPMUPYETCH 3aMbICen YCnyru ans Kax-
A0ro CerMeHTa KIIMeHTOB.

OpfHa 13 TeHAEHUUIM Pa3BUTUS CNOPTUBHbIX
ycnyr — HauenvMeaHue KNMeHToB Ha cocTssa-

TENLHOCTb. JTa NOTPEOHOCTL TAKXE MOXET
6bITb OTHECeHa K 4ncny 6a3osbIX. B pesynb-
Tare uTHeC-kNybbl cTanu npegnarartk yCnyru
HEe TOMNbKO B (DOpME TPEHUPOBOK, HO U B (hop-
Me y4acTua B COpeBHOBaHUAX — Mo Oery, eau-
HoBopcTeaM, aspobuke, TaHLaM, UrpoBbIM BU-
aam, KpoccuTy 1 T.n.

BTopoW ypoBeHb NPOAYKTa CBA3AH C pea/ib-
HbIMU XaPaKTepUCTUKamM KOHKPETHOW crnop-
TUBHO-0340POBUTENLHOM YCNYri, npeanarae-
MOW KnueHTam. 3neck Heobxognmo obpatuTh
BHUMaHWe:

® Ha BMA PM3NHECKON aKTUBHOCTW, COCTaB-
NALLWIK OCHOBY yenyrn, — aspobuka, rmMmHa-
CTWKa, Mora, ynpaxHeHusi Ha TpeHaxepax, ber,
TaHubl, Urpbl, NNasaxHve, ynpaxHeHus B 6ac-
cenHe u 1.n.;

e 060opyacBaHWe U MHBEHTaPb, UCNONb3ye-
Mbl€ B OKa3aHuu ycnyru;

® MECTO OKa3aHus YyCnyru;

® MPOACIIKMUTENBHOCTE OKa3aHUA YCNyru;

e TPDEHEPOB, Y4aCTBYIOLLUMX B OKazaHwuu
ycnyru;

e cTaTyc ycnyru;

® OpuUrnHanbHoe andphepeHumpyoLLee Ha-
3BaHve ycnyru;

® CepBUC, CONPOBOXAAIOLLMIA CNOPTUBHYIO
ycnyry.

HakoHeu, TpeTuin ypoBeHb CMOPTUBHO-
030POBUTENLHOM YCNYIM Kak Npoaykra —
pacLUNpeHHbIf MPOAYKT, faloWwmin KnueHTam
LONONHUTENBLHbLIE BLIrOALI NPY ero noTpebne-
HWW, — MOBbILLIAIOLINE LEHHOCTb NPoAyKTa
B rnasax KMveHTOB U UMEloLLMe BaXHOe 3Ha-
YeHMe ANA CO3AaHWUA KOHKYPEHTHbIX Npeumy-
LecTB uTHEC-KNyba. B Ka4eCcTBe TaKWX Bbl-
rog, HanpuMmep, MoxeT BbITb NepcoHanbHoe
KOHCYNbTMPOBaHWe, MEANUMHCKOE CONPOBO-
XOEHWE, Hanu4me aBTOCTOAHKU AN KIIVEHTOB,
NeTHWE narepsa ANA AeTen, npoBedeHue cne-
uManbHbIX cobblTni (NpasgHUKOB, NPes3eHTa-
UM 1 T.n.), ocobble ycnosusa obecneyeHuns
6e30nacHOCT ANS KNIMEHTOB, OKasaHue yenyr
canoHa KpacoTbl, MarasuHa, Nporpammbl no-
ANbHOCTW U T. 1.

Ha ka)xgoM ypoBHE NpoAyKTa Mpoucxo-
AUT hOPMUPOBaHNE KOHKYPEHTHbIX Npeumy-
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Ta6nuua 1. Cneundrka hopMUPOBAHUA KOHKYPEHTHbIX NPENMYLLIECTB Ha Pa3HblX YPOBHSAX NPOAYKTA
Table 1. Specificity of formation of competitive advantages at different levels of the product

YpoBeHb NPoAyKTa

Cneuncpuka thopMUpPOBaAHUA KOHKYPEHTHbIX NpeuMyLLecTs

Ba3oBbie BbIrofasbl

DopMUPOBAHME CTPATEMMYECKMX KOHKYPEHTHBIX NPeMMyLLecTs 3a CHET NpasubHOro
¥ TOYHOrO NO3UUMOHUPOBAHUA NPOAYKTA B COOTBETCTBUM C 6a30BbIMU ﬂOTpeﬁHOCTﬂMM
KNWEHTOB U C y4eToM TEHAEHUUA pbiHKa.

Yncno BapnanTos 6a30BbIX BbIFOA OrpaHMHeHo. Knio4essle npenmyLLecTsa nony4a-

et Kny6, MEHe@KMEHT KOTOPOro CNoco6eH paHbLLe APYriiX ONpeAeniTL HoBbIe NoTPes-
HOCTH pbIHKa. B NPOTUBHOM CNyyae Nony4eHue KOHKYPEHTHbIX NPeUMyLLIECTB Ha 3TOM
YPOBHE HEBO3MOXHO

PeanbHbI NPOAYKT

KOHKYPEHTHbIE NPENMYLLIECTBA B OCHOBHOM 0f1epayMoHHOr0 YPOBHA BO3HWKAIOT B pe-
3ynerare:

* COOTBETCTBNA YCNYT (hYHKUMOHANBHBIM W CTATYCHBIM NOTPEGHOCTAM KITMEHTOB Kny6a;
® KA4ECTBEHHOMO UCMOMHEHUA BCEX KOMMOHEHTOB CMIOPTUBHON YCNyri;

* NePCOHUMUKELMM YCNYTY MO OTHOLLEHUIO K K&XA0MY KIWEHTY,

* COrNacoBaHHOro BO3AGACTBUSA BCEX KOMNOHEHTOB CMOPTUBHOW yCNyTy.

BONLLLIOE YUCAIO BAPUAHTOB UHCTPYMEHTOB U UX COYETaHUA.

KOHKYpPEeHTHbIE NPEMMYLLIECTBA Nerko NoBTOPSiEMbI 3@ CHET PacnpoCTPaHeHHbIX U fo-
CTYNHbIX MaPKETUHIOBbIX TEXHOMOMMA.

CrpaTernyeckue KOHKYpPeHTHbIe NPEeUMYLLIECTBA MOTYT ObiTb MONY4eHs! B pesysbTarte
CUHepruyeckoro adekTta

PacLuMpeHHbI NPoayKT

OnepayuoHHbie KOHKYPEHTHbIE NperMyLLiecTea (hopMUPYIOTCA 3a CHET MPeAOCTaB/eHuA
KNUEHTaM KNny6a [ONONHUTENbHBIX BbIrO/, NOBbILLAIOWIMX BOCIPUHUMAEMYIO UMM LIeH-
HOCTb CMOPTUBHO-03GOPOBUTENLHOI YCayTy.

BOnbLLIOE YUCNO BapUaHTOB AOMONHUTENBHBIX BLIFOA M UX CoYeTaHuit. Ha aTom yposHe

UrpaeT BaxHYK Ponb TBOPYECKWIA MOUCK OPUrMHASNbHBIX peLueHu

LECTB CNOPTUBHO-0310POBUTENLHOMO Ky6a.
B tabn. 1 npeacTaBneHbl KpaTtkne Xxapaktepu-
cTuKuM aToro npouecca. OCHoBbI cTparermye-
CKUX acneKTOB KOHKYPEeHTOCNOCOBHOCTU CO-
3naloTcs Ha ypoeHe 6a308blIx BbIrof He NPOCTo
3a CHET TOYHOM aganTtaumv ageu NpoayKTa K no-
TPEBHOCTAM PbIHKA, HO WU C UX OMNEPEeXeHUEM.
YyeT TeHaeHuun nossonseT paboTtatk Ha one-
pexeHue, CozaaBan YHUKabHY0 KOHLUENUMIo
npoayKTa, hopMUpYoLLEero Hosble NoTpebHo-
CTW.

Ha ypoBHe peanbHoro npoaykra ¢gop-
MUPYIOTCA KOHKYPEHTHbIE MpeumyLlecTea
3a CYET OPUEHTMPOBAHHOCTU Ha KNUEHTa, Ka-
YeCTBEHHOr0 MCNONHEHNSA BCEX KOMMOHEH-
TOB YCNyru, yCTAHOBNEHWA B3avMOfENCTBUIA
C ApyrvMu NnpoaykTamm kny6a v T.1. YpoeeHb
pacLUMpEeHHOro Npofdykra no3sonaeT nony-
4yaTb B OCHOBHOM OMepaunoHHble NpenMyLLie-
CTBa 3a CYeT QONONHEHWUA NPOAYKTa HOBbIMU
BbIrogamMu.

CuHeprua Bbiro4 v NpevnMyLLecTs KaXaoro
U3 TPex YPOBHEN NPOAYyKTa yCUNMBaeT B UTO-
re ero cTparerMyeckue pbiHOYHbIE MO3ULMK
B LENOM.

3aknio4eHue

MpopayKToBas NonuTUKa CNOpTUBHO-0340-
POBUTENLHOrO Knyba ABNAETCA OCHOBOW ANS
NPYMEHEHWs OCTanbHbIX UHCTPYMEHTOB Map-
KeTuHra — LieHoobpasoBaHunsa, NPOABMKEHWS
¥ Npofax.

OT TOro, Kak To4Ho Bynet nposefeH aHanua
KOHKYPEHTHOI cpeabl knyba B LienoM, nay4e-
Hbl NOTPEBHOCTU KNMEHTOB U TEHASHUMW PbiH-
ka, OyneT 3aBUCETb, HACKONBbKO KOHKYPEHTO-
CMOCOBHbBIM CTaHET KaXXabl U3 ero NPOAYKTOB.

B nponyKToBOM nopTdhene dutHec-knyoba,
Kak Npaswio, HECKONbKO BUAOB yCNyr (TpeHw-
POBKW, COPEBHOBaHUS, YCNyru marasuHa, Ka-
che n T.n.), ToBapoB, cobbiTuin. Cpean HUX ecTb
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arpunbyTnBHble NPOAYKTbI, ONPeaensioLLmMe phl-
HOYHOE No3VUMOHMPOBaHWe Knyba. Vx nono-
XKEHME NPUOPUTETHO MO OTHOLLEHUIO K ABYM
APYrvM BUAAM — JOMOAHATENbHBIM Y BCITOMO-
rarenbHbiM NpoaykTam. MNpasunsHoe BbicTpa-
MBaHWe NPOAYKTOB MO 3HAYMMOCTU NO3BONAET
a9 heKTMBHO pacnpeaensite pecypcs!, 4oou-
BaThCA B3AUMOCBA3U MEXIY HUMWU ANS AOCTU-
XKEHUA MAPKETUHIOBBIX Lienen, CTOALLMX ne-
pen Knyoom.

Kaxabin 13 NnpogykToB Tpebyet nocTpoe-
HUS YHUKANbHOW MapKeTVHrOBOV NpOrpamMmbl,
onvpatoLLenca Ha TwarensHylo npopaboTky
KOMMOHEHTOR MPOAYKTa Ha KaXKAOM U3 Tpex
ypoBHel — 6a30BbIX BbIFOA, PEabHOro 1 pac-
LLMPEHHOrO NPOAYKTOB.

MNoHuMaHue cneundukn NPOLYKTOBOW MO-
NUTUAKK CNIOPTUBHO-0310POBUTENBHOIO Kyba,
TakuMm 06pasom, NEXNT B OCHOBE ero KOHKY-
PEHTHbLIX MPeVMYLLIECTB.
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Specificity of the product policy of a fitness club in a competitive

environment

The article deals with the specifics of the most significant marketing tool of a sports club — prod-
uct policy. The authors show its place in the system of formation of competitive advantages, ana-
lyzed different types of products on the market a fitness club, as well as determine their priorities.
The material is aimed at use in practice in the fitness industry.

Russian fitness market is perhaps the most independent element of the domestic sports industry.
For two decades he was almost without any help gov, was able to overcome the difficult stage of
formation and continues to grow steadily. Its volume, according to experts, has reached 20.73 bil-
lion rubles, while the number of fitness clubs — was 4-5 thousand. One of the reasons for such
a dynamic development — lively competitive environment, characterized by a large number of inde-
pendent members, greater opportunities of choice for customers, the relatively low level of participa-
tion of the state, while a significant contribution with his hand in the promotion of healthy lifestyles.
Under such conditions for the successful development of each individual market entity (individual
club or clubs in the network) is crucial to the ability of management to use the full potential of mar-
keting tools that are well adapted to the needs of customers. A key place in the complex marketing

tools takes product policy.
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